Multi-District Training

Saturday, August 7, 2010

Fund Development
1. Get the reports and study/share them
a. MCR, CRS, PP, MD, BS

2. Competition is good – Top 3  Clubs: AF, PolioPlus
3. Awards are good – District Foundation Service Award, Citation for Meritorious Service, Distinguished Service Award – great speaker, detail person (spreadsheet), 
4. Ask the right people to help you


5. Match the person to the job

a. AFC’s – history of giving 
b. PHS Chair – 
c. Raffle Ticket Chair – detail oriented, can answer 1000 questions
d. TRF Direct Chair – loves people, models TRF Direct 
e. 100% PHF Club Chair - 
6. Train your replacement – co-chair, AFC’s, etc. 
7. Show the need first – website, newsletter, personal experience, speakers 
8. Share Fundraising ideas that may work for the club 

9. Use personal/club/district photos in your PPT

10.  Invite the best speakers – WPS, GSE team member, AS, Polio Survivor (Ramesh Ferris), Jo Anne Settles, 
11. Know your audience 

a. Who has given to which projects

b. Club Community service projects

c. Club Website

d. Club Newsletters

12.  Study the history of the club/district

13.  Stay in contact

a. Publicize what your donors are doing

b. Thank you notes 

14. Special events


a. PHS wine tasting

b. PHS reception

c. PPS reception

d. Provide a DEADLINE

15. Thank people for what they have done or are doing – publicly and in writing. 

16.  $M Dinner

